
Subject: Fwd: Buy Even Lower Update (12-6-06) 
Date: Thursda y, December 7, 2006 4:25 PM 
From: andy .heller@buylowrentsmart.com 
To: <erin@regularriches.com> 
Cc: <smfr ank1@bellsouth.net> 
Conversation: Buy Ev en Lower Update (12-6-06) 
 
Erin, the below is important enough to make the hightlights for our  	


website.  Just the part about Bob Bruss picking our book #3 for the  	


year, and the background about how he reads 1 book per week.	


	


Tks,	


	


	


	


Andy	


	


----- Forwarded message from KatiCMeyer@aol.com -----	


     Date: Wed, 6 Dec 2006 15:56:09 EST	


     From: KatiCMeyer@aol.com	


Reply-To: KatiCMeyer@aol.com	


  Subject: Buy Even Lower Update (12-6-06)	


       To: andy.heller@buylowrentsmart.com, scott.frank@bellsouth.com	


       Cc: Maureen.McMahon@kaplan.com, Dino.Battista@kaplan.com,  	


DSDehart@aol.com, erin@erinlampe.com	


	


	


A Memorandum from Rocks-DeHart Public  Relations	


To:                   Scott Frank  and Andy Heller	


From:               Kati Meyer	


RE:                   Update Memo for Buy Even  Lower	


Date:                December 6, 2006	


	


CC:                  Maureen McMahon, Dino Battista, Dottie DeHart	


Inman News Features has released an article across the wire that  places Buy	


Even Lower at #3 in the Bob Bruss 10 Best Real Estate Books  of 2006 list!	


Inman News Features is a syndicated real estate  news service based in the San	


Francisco Bay area. It reports on residential and  commercial real estate,	


including market trends, emerging technologies and news  for homebuyers and	


sellers. Its editorial content is licensed to over 250  newspapers and  	


50,000 Web	


sites.	


Chicago Tribune ran the Inman/Bruss article in its December  1, 2006 edition.	


For your convenience, I have pasted the article below.  Chicago Tribune is a	


daily newspaper in Chicago, IL. It has a circulation of 576,132.	


 From the October 23, 2006  Update	


Elizabeth Weintraub,  Writer for About.com?s Home Site, requested we send her	


a copy of  Buy Even Lower and a book scan for a future article. She said she	


will be  sure to send us a link to the article as soon as it is posted.	


About.com is an Internet News Service that provides a network of sites  	


compiled by	


company-certified subject specialists. The guides create environments where	


visitors may feel welcomed and trust what their searches turn up for them. It	


receives approximately 31,058,716 Visitors per Month.	


Update	


About.com?s Home  Site  ran a review of Buy Even Lower on December 1, 2006.	


For your convenience,  I have pasted a copy of the review below or you  	


can view	


it at the following  link:	


_http://homebuying.about.com/od/investmentproperties/qt/BuyEvenLower.htm_	


(http://homebuying.about.com/od/investmentproperties/qt/BuyEvenLower.htm)	


Bradenton Herald ran the Bruss/ Inman News 10 Best Real Estate  Books list in	


its Sunday, December 3, 2006 edition. For your convenience, I have  pasted	





the column below, or you can view it online at the following link:	


_http://www.bradenton.com/mld/bradenton/living/home/16131852.htm?source=rss&channel=bradento	


n_home_	


(http://www.bradenton.com/mld/bradenton/living/home/16131852.htm?
source=rss&channel=bradenton_home) .  Bradenton Herald is a daily newspaper  	


in	


Sarasota, FL. It has a Sunday circulation of 47,578.	


Naples Daily News  ran the Bruss/ Inman News list in its December 3, 2006	


edition. For your  convenience, I have pasted the column below, or you  	


can view	


it online at:	


_http://www.naplesnews.com/news/2006/dec/03/robert_bruss_10_best_real_estate_books_2006/_	


(http://www.naplesnews.com/news/2006/dec/03/robert_bruss_10_best_real_estate_books_2006/) .  Naples 
Daily News is a daily  	


newspaper	


in Naples, FL. It has a circulation  of 46,949.	


	


	


	


  (aoldb://mail/)	


December  1, 2006	


Chicago Final Edition	


	


10  best real estate books	


	


BYLINE: Robert Bruss, Inman  News	


	


SECTION: YOUR PLACE; ZONE C;  Pg. 9	


	


LENGTH: 887  words	


	


Each week I read and review at least  one new real estate book. At the end of	


each year, it is my honor to select from  these 52 books the "top 10" real	


estate books. 2006 was an especially difficult  year to select the  	


best because	


there were so many new, high-quality realty  books.Here are the 10 best real	


estate books of 2006: 1 "Trump-Style  Negotiation" by George Ross (John Wiley	


and Sons, $24.95). This book offers  insights into Donald J.	


Trump's  big-thinking negotiation style, which leaves the contract details to	


his trusted  adviser, George Ross. Only serious real estate buyers, sellers,	


real estate  agents and investors will study this well-written book that	


reveals negotiation  tactics not found elsewhere, illustrated with many actual	


examples from Trump  acquisitions.2 "The Automatic Millionaire  	


Homeowner" by David	


Bach (Broadway  Books, $19.95). If you could read only one real estate book,	


whether you are a  renter considering a home purchase, a current homeowner, a	


seasoned realty  investor or a real estate agent, this is the book for you	


because it shows how  home ownership can lead to wealth. The book's two themes	


are a) renters can  become millionaires by investing in their first house or	


condo and b) that  residence can become the foundation for a better  	


home or more	


investment  property in future years.3 "Buy Even Lower"  by Scott Frank and	


Andy Heller (Kaplan Publishing Co., $18.95). Aimed at real  estate  	


investors and	


sales agents, this book, by two full-time corporate  executives and part-time	


realty investors, shows how they buy single-family  houses at targeted	


below-market prices and then either buy and hold, buy and  flip or  	


(their favorite)	


buy and lease-purchase. The authors favor "ugly and  awful" three-bedroom,	


two-bathroom houses in middle-income neighborhoods.4 "Real  Estate  	


Debt Can Make	


You Rich" by Steve Dexter (McGraw-Hill, $21.95). The two  audiences for this	


book, which explains why real estate debt is good, are a)  home buyers and	


realty agents who want to understand the inner-workings of the   	


mortgage industry	


and b) investors who need to know how "good debt" can be  created to maximize	


realty profits. The mortgage-broker author reveals how  avoiding	





"inexperienced and inept loan hacks" can lead to the best mortgages to  	


  buy a home or	


investment property. The book includes the best compilation of  real  	


estate Web	


sites available.5 "Bubbles, Booms and Busts; Make Money in Any  Real Estate	


Market" by Blanche Evans (McGraw-Hill, $16.95). This well-researched  and	


up-to-date book explains the signals of local rising, falling or  	


neutral  local home	


sales markets and how to profit in any situation if you take a  long-term	


perspective on home sales. "Except for local economic shocks, like the  	


  collapse or	


exit of a major employer, home prices nationwide have not gone down  since the	


Great Depression," the author reminds readers.6 "Success as a Real  Estate	


Agent for Dummies" by Dirk Zeller (Wiley Publishing Co., $21.99). Whether  you	


are a new real estate agent, a longtime "old pro" agent or an individual	


thinking about becoming an agent, this basic book by a real estate  	


coach  explains	


what is involved in selling real estate for sales commissions, how to  manage	


sales time profitably and how to get started fast by contacting expired	


listings and "for sale by owners." The book includes an invaluable list of Web	


sites for agents plus the author's advice on how to gain competitive  	


advantages	


by obtaining a "slice of the market."7 "Everything You Need to Know Before	


Buying a Co-Op, Condo or Townhouse" by Ken Roth (AMACOM Publishing,  	


$18.95). The	


  real estate attorney author shares his many legal and real-life personal	


experiences, so readers don't make costly mistakes when buying into these	


properties and their lifestyle. Heavy emphasis is placed on the pros  	


and cons of	


homeowner associations, including "condo commando" members who seek to take	


charge of the "mini-democracy" members.8 "Who Says You Can't Buy a Home!" by	


David Reed (AMACOM Publishing, $17.95). This mortgage-broker author is on the	


side of home buyers and real estate agents as he explains how mortgage lenders	


look at borrowers in this tell-all book. "Anyone with steady income, no	


matter  how bad their credit rating, or even with no credit, can find  	


a mortgage to	


buy  a home," the author reveals.9 "Confessions of a Real Estate	


Entrepreneur" by  James A. Randel (McGraw-Hill, $29.95). This book's  	


theme is how to add	


value to  a real estate investment, whether you invest in raw land, houses,	


run-down  factory buildings with rezoning potential or fixer-upper  	


apartments and	


offices.  The self-deprecating author shares his mistakes and his successes,	


along with  his advice to invest with as little of your own cash as possible	


so profits can  be maximized. Negotiation strategies are heavily emphasized	


throughout this  unusual book.10 "The Reverse Mortgage Advantage" by Warren	


Boroson (McGraw-Hill,  $21.95). Virtually all the key aspects of  	


senior-citizen reve	


rse mortgages are  thoroughly explained in this detailed but easy-to-read	


book that emphasizes the  potential pitfalls as well as the major  	


benefits. The	


author shatters the  reverse-mortgage myths, such as "the bank owns  	


the house,"	


the supposed high  costs and even the scary stories of early reverse	


mortgages, which are no longer  possible.	


	


  (http://about.com/)	


How  to Buy Rentals for Less Money - Book Review	


 From _Elizabeth  Weintraub_ (http://homebuying.about.com/mbiopage.htm) ,	


Your Guide to _Home Buying / Selling_ (aoldb://mail/) .	


FREE Newsletter. _Sign  Up Now!_	


(http://homebuying.about.com/gi/pages/mmail.htm)	


Six  Golden Keys to Buy Even Lower	


It sounds easy, and it many ways  it is easy to buy rentals for even less	


than you would imagine. Authors Scott  Frank and Andy Heller have written a	


courageous book for real estate investors:  Buy Even Lower. They  	


follow the initial	





premise that I have been propounding for  years, and that is the time to make	


money in real estate is when you buy.	


Three  Basic Strategies	


The  authors propose that each investment strategy involves a variable	


investor  discount, and it is true. When I listed a rat-infested, urine-soaked	


house,  which was in a state of total deterioration, the sellers  	


needed to propose	


a  price that would attract the type of buyer who would purchase a house like	


this.	


This  house would not be purchased by an owner occupant, regardless of the	


price. It  would be bought by an investor, and the price had to be low  	


enough to	


build in  an investor discount for putting up with the rehab hassle.	


The sellers agreed with that  strategy, and it sold within zero days on	


market.	


Discount for Buy and Flip	


     *   This  strategy involves buying at 20% to 30% less than market value	


and selling at  top dollar.	


     *   It's  riskier for the investor due to carrying costs.	


     *   Inventory  of properties to choose from is limited.	


Discount for Buy and Hold	


     *   Cash  flow is the name of the game.	


     *   Useful  for long-term profits.	


     *   Discounts  range from 5% to 10%.	


Discount for Buy and Lease/Purchase  Strategy	


?  This is the author's favorite strategy because it eliminates many of the	


drawbacks to Buy & Flip or Buy & Hold and offers discounts of 10 to 20%.	


?  It employs the "renting to own" method.	


?  This method transfers all repair and maintenance to the purchaser, while	


reserving appreciation benefits.	


Six  Golden Keys to Buy Even Lower	


The  authors have developed what they call Six Golden Keys to buying rental	


property  and making a profit. I'm going to tell you what they are  	


because it's	


not a  secret. It's solid advice. The secret is in what you do with this	


information,  and for that you'll have to read the book. I can't tell you	


everything!	


GOLDEN KEY 1 - Determine Your Minimum  Investor Discount	


GOLDEN KEY 2 - Define Good Properties	


GOLDEN KEY 3 - Find Good Properties	


GOLDEN KEY 4 - Determine Maximum Purchase  Price	


GOLDEN KEY 5 - Write Strong  Offers	


GOLDEN KEY 6 - Negotiate Well	


In  the ensuing chapters, you'll find a series of great examples that explain	


  exactly how the authors learned from their own mistakes, how to profit from	


foreclosure sales and the drawbacks to pursuing them, and why you should	


concentrate on buying preforeclosures and post-foreclosures, called REOs for	


"real estate owned, over purchasing foreclosures on the courthouse steps.	


They  claim that buying foreclosures is difficult because of unknown liens	


such as tax  liens that could be assessed; however, in my experience, finding	


tax liens is a  fairly simply process, and they are not hidden away in  	


a secret	


vault or  anything like that. If you don't have Internet access, you can	


probably just  call the assessor's office and inquire.	


Included in the book are sample forms and  sample verbiage that you could use	


to draw up an offer to purchase. If I were  you, I would use a standard form	


that is acceptable in your locale or ask a real  estate lawyer or Realtor to	


draw up a contract for you before I would use the  author's forms.  	


They contain	


verbiage that is not acceptable in all states, such  as clauses to hold the	


earnest money deposit in an interest bearing account. In  some states,	


maintaining interest-bearing accounts for good faith deposits at a   	


brokerage are	


against the law.	


Frank and Heller also say that "most  loans allow you to lock in the terms	


for 60 days," and they advise locking your  loan before locating the property.	


My experience is most loans do not let you  lock in a rate before you name the	





property, and they don't do it for 60 days  without an additional fee to the	


borrower.	


Basically, the authors say you should  pick a plan and stick to your plan, no	


matter what, and I wholeheartedly agree.  The overall quality of the advice	


and information in this book is excellent. I  highly recommend it.	


Buy Even Lower, ©2006 by Scott Frank and  Andy Heller. Published by Kaplan	


Publishing. Paperback. 245  pages	


	


	


Bruss' picks for the 10 best real estate books  of 2006	


Posted on Sun, Dec. 03,  2006	


	


Each week I read and review at least one new  real estate book. At the end of	


each year, it is my honor to select from these  52 books the "top 10" real	


estate books. 2006 was an especially difficult year  to select the  	


best because	


there were so many new, high-quality realty  books.	


All of these  excellent real estate books are available in stock or by	


special order at local  bookstores, public libraries, and _www.Amazon.com_	


(http://www.amazon.com/) .	


? "Trump-Style Negotiation," by George Ross  (John Wiley and Sons, Hoboken,	


NJ),  $24.95, 259 pages. This unique book offers insights into Donald J.	


Trump's  big-thinking negotiation style, which leaves the contract  	


details to his	


trusted  adviser, George Ross. Only serious real estate buyers, sellers, real	


estate  agents and investors will study this extremely well-written book that	


reveals  negotiation tactics not found elsewhere, illustrated with many actual	


examples  from Trump acquisitions.	


? "The Automatic Millionaire Homeowner," by  David Bach (Broadway Books, New	


York), $19.95, 244 pages. If you could read only one  real estate book,	


whether you are a renter considering a home purchase, a  current homeowner, a	


seasoned realty investor or a real estate agent, this is  the book for  	


you because	


it shows how home ownership can lead to wealth. The  book's two themes are (a)	


renters can become millionaires by investing in their  first house or condo	


and (b) that residence can become the foundation for a  better home or more	


investment property in future  years.	


? "Buy Even Lower," by Scott Frank and Andy  Heller (Kaplan Publishing Co.,	


Chicago) $18.95, 238 pages. Aimed at real estate  investors and real estate	


sales agents, this book, by two full-time corporate  executives and part-time	


realty investors, shows how they buy single-family  houses at targeted	


below-market prices and then either buy and hold, buy and  flip, or  	


(their favorite) buy	


and lease-purchase. The authors favor "ugly and  awful" three-bedroom,	


two-bathroom houses in middle-income  neighborhoods.	


? "Real Estate Debt Can Make You Rich," by Steve  Dexter (McGraw-Hill,  New	


York), $21.95, 156 pages. The  two audiences for this book, which explains why	


real estate debt is good, are  (a) home buyers and realty agents who want to	


understand the inner-workings of  the mortgage industry and (b) investors who	


need to know how "good debt" can be  created to maximize realty profits. The	


mortgage-broker author reveals how  avoiding "inexperienced and inept loan	


hacks" can obtain the best mortgages to  buy a home or investment  	


property. The	


book includes the best compilation of  real estate Web sites available.	


? "Bubbles, Booms, and Busts; Make Money in Any  Real Estate Market," by	


Blanche Evans (McGraw-Hill, New  York), $16.95, 167 pages. This extremely	


well-researched  and up-to-date book explains the signals of local  	


rising, falling or	


neutral  local home sales markets, and how to profit in any situation if you	


take a  long-term perspective on home sales. "Except for local  	


economic shocks,	


like the  collapse or exit of a major employer, home prices nationwide have	


not gone down  since the Great Depression," the author reminds  readers.	


? "Success as a Real Estate Agent for Dummies,"  by Dirk Zeller (Wiley	


Publishing Co., Indianapolis, IN), $21.99, 350 pages. Whether you are  	


a new  real	


estate agent, a longtime "old pro" agent or an individual thinking about	





becoming an agent, this basic book by a real estate "coach" explains what is	


involved in selling real estate for sales commissions, how to use sales time	


management profitably, and how to get started fast by contacting  	


expired  listings	


and "for sale by owners." The book includes an invaluable list of Web  sites	


for realty agents plus the author's advice how to gain competitive   	


advantages.	


? "Everything You Need to Know Before Buying a  Co-Op, Condo, or Townhouse,"	


by Ken Roth (AMACOM Publishing, New York), $18.95, 197  pages. The real estate	


attorney author shares his many legal and real-life  personal experiences so	


readers don't make costly mistakes when buying into the  unique lifestyle of	


these properties. Heavy emphasis is placed on the pros and  cons of homeowner	


associations.	


? "Who Says You Can't Buy a Home?" by David Reed  (AMACOM Publishing, New	


York), $17.95, 182 pages. This mortgage-broker author is  on the side of home	


buyers and real estate agents as he explains how mortgage  lenders look at	


borrowers in this "tell all" book." "Anyone with steady income,  no  	


matter how bad	


their credit rating, or even with no credit, can find a  mortgage to buy a	


home," the author reveals.	


? "Confessions of a Real Estate Entrepreneur,"  by James A. Randel	


(McGraw-Hill, New  York), $29.95, 256 pages. This book's theme is "add  	


  value" to real	


estate, whether you invest in raw land, houses, run-down factory  buildings	


with rezoning potential, or fixer-upper apartments and offices. The	


self-deprecating author shares his mistakes and his successes, along  	


with his  advice to	


invest with as little of your own cash as possible so profits can be	


maximized.	


? "The Reverse Mortgage Advantage," by Warren  Boroson (McGraw-Hill,  New	


York), $21.95, 169 pages.  Virtually all the key aspects of senior-citizen	


reverse mortgages are thoroughly  explained in this detailed but  	


easy-to-read book	


that emphasizes the potential  pitfalls as well as the major benefits. The	


author shatters the reverse-mortgage  myths, such as "the bank owns  	


the house,"	


the supposed high costs, and even the  scary stories of early reverse  	


mortgages,	


which are no longer  possible.	


Robert J. Bruss  may be reached at 251 Park  Road, Burlingame, CA 94010 or	


online at _www.bobbruss.com_ (http://www.bobbruss.com/) .	


Honorable  mention	


? "Trump: The Best Real Estate Advice I Ever  Received," by Donald J. Trump	


(Thomas Nelson Publishers-Rutledge Hill Press,  Nashville),  $19.99,  	


273 pages.	


This is the most unusual real estate book of 2006 because it  has 100	


successful real estate investing, brokerage and marketing co-authors   	


(including me)	


who contributed 100 chapters revealing the best realty advice  ever received.	


What do all these realty entrepreneurs have in common (other than  being very	


diverse individuals)? "Apprentice" Bill Ransic said it best: "Learn  to	


recognize value."	


? "Find it, Fix it, Flip it!" by Michael Corbett  (Plume Books-Penquin Group,	


New  York), $15.00, 323 pages. This author, host of the TV  Extra program	


"Mansions and Millionaires," created a technique of changing a  fix-up home's	


lifestyle from dull routine to upscale, but without high  renovation  	


costs. The	


before-and-after photos are amazing. The "profit  calculator chart" shows	


readers how to spot the potential profit by purchasing  problem houses and	


correcting drawbacks to add value. This book is unique  because the  	


author shows how	


to add market value by improving the lifestyle of  the buyer.	


? "Landlording on Auto-Pilot," by Mike Butler  (John Wiley and Sons, Hoboken,	


NJ),  $19.95, 190 pages. Both "old pro" residential landlords and beginner	


novice  property managers will profit from this unusual book about how to	


profitably  manage the tenants in your properties. "Your tenants are  	


your employees"	





is the  philosophy of the retired, no-nonsense cop author who shares his	


basic belief  that most tenants would own their own homes if they had adequate	


income and good  credit.	


? "Two Years to a Million in Real Estate," by  Matthew A. Martinez	


(McGraw-Hill, New  York), $21.95, 182 pages. This is the success story  	


of  an ex-dot-com	


employee who got tired of working long hours at a great job for 10  years and	


watching his fellow workers lose their jobs. He accidentally  discovered real	


estate's market-value appreciation, leverage, tax savings, cash  flow,	


reliability and freedom from a 9-to-5 workday. In the process, he became a	


multimillionaire, and he shows readers how they can have the same  result.	


? "Home Buying for Dummies,  Third Edition," by Eric Tyson and Ray Brown	


(Wiley Publishing, Inc., Indianapolis, IN), $21.99, 328 pages. Because of its	


ultra-complete coverage of virtually every home-buying topic, this  	


600,000-copy	


best-seller in prior editions is still the best "how to buy a home" book. The	


new edition adds extensive coverage of Internet resources for home buyers,	


where  more than 75 percent of today's buyers begin their quest. This	


ultra-honest book  even takes a few swipes at inept real estate agents  	


who make the	


home-buying  process more difficult than it needs to be.	


	


	


Robert Bruss: The 10 best real  estate books of 2006	


By Robert Bruss	


Sunday, December 3, 2006	


Each week I read and review at least one new  real estate book. At the end of	


each year, it is my honor to select from these  52 books the ?top 10? real	


estate books. 2006 was an especially difficult year  to select the  	


best because	


there were so many new, high-quality realty  books.	


All of these excellent real estate books are  available in stock or by	


special order at local bookstores, public libraries,  and  	


www.Amazon.com. Here are	


the 10 best real estate books of 2006, plus five  Honorable Mentions:	


1. ?Trump-Style Negotiation,? by George Ross  (John Wiley and Sons, Hoboken,	


NJ),  $24.95, 259 pages. This unique book offers insights into Donald J. Trump	


?s  big-thinking negotiation style, which leaves the contract details to his	


trusted  adviser, George Ross. Only serious real estate buyers, sellers, real	


estate  agents and investors will study this extremely well-written book that	


reveals  negotiation tactics not found elsewhere, illustrated with many actual	


examples  from Trump acquisitions.	


2. ?The Automatic Millionaire Homeowner,? by  David Bach (Broadway Books,	


New  York), $19.95, 244 pages. If you could read only one  real estate book,	


whether you are a renter considering a home purchase, a  current homeowner, a	


seasoned realty investor or a real estate agent, this is  the book for you	


because it shows how home ownership can lead to wealth. The  book?s  	


two themes are	


(a) renters can become millionaires by investing in their  first house  	


or condo	


and (b) that residence can become the foundation for a  better home or more	


investment property in future years.	


3. ?Buy Even Lower,? by Scott Frank and Andy  Heller (Kaplan Publishing Co.,	


Chicago) $18.95, 238 pages. Aimed at real estate  investors and real estate	


sales agents, this book, by two full-time corporate  executives and part-time	


realty investors, shows how they buy single-family  houses at targeted	


below-market prices and then either buy and hold, buy and  flip, or  	


(their favorite)	


buy and lease-purchase. The authors favor ?ugly and  awful? three-bedroom,	


two-bathroom houses in middle-income  neighborhoods.	


4. ?Real Estate Debt Can Make You Rich,? by  Steve Dexter (McGraw-Hill,  New	


York), $21.95, 156 pages. The  two audiences for this book, which explains	


why real estate debt is good, are  (a) home buyers and realty agents  	


who want to	


understand the inner-workings of  the mortgage industry and (b) investors who	


need to know how ?good debt? can be  created to maximize realty profits. The	


mortgage-broker author reveals how  avoiding ?inexperienced and inept loan	





hacks? can obtain the best mortgages to  buy a home or investment  	


property. The	


book includes the best compilation of  real estate Web sites available.	


5. ?Bubbles, Booms, and Busts; Make Money in  Any Real Estate Market,? by	


Blanche Evans (McGraw-Hill, New  York), $16.95, 167 pages. This extremely	


well-researched  and up-to-date book explains the signals of local  	


rising, falling	


or neutral  local home sales markets, and how to profit in any  	


situation if you	


take a  long-term perspective on home sales. ?Except for local economic	


shocks, like the  collapse or exit of a major employer, home prices  	


nationwide have	


not gone down  since the Great Depression,? the author reminds readers.	


6. ?Success as a Real Estate Agent for  Dummies,? by Dirk Zeller (Wiley	


Publishing Co., Indianapolis, IN), $21.99, 350 pages. Whether you are  	


a new  real	


estate agent, a longtime ?old pro? agent or an individual thinking about	


becoming an agent, this basic book by a real estate ?coach? explains what is	


involved in selling real estate for sales commissions, how to use sales time	


management profitably, and how to get started fast by contacting expired	


listings and ?for sale by owners.? The book includes an invaluable list of Web	


sites for realty agents plus the author?s advice how to gain competitive	


advantages by obtaining a ?slice of the market.?	


7. ?Everything You Need to Know Before Buying a  Co-Op, Condo, or Townhouse,?	


  by Ken Roth (AMACOM Publishing, New York), $18.95, 197  pages. The real	


estate attorney author shares his many legal and real-life  personal  	


experiences	


so readers don?t make costly mistakes when buying into the  unique  	


lifestyle of	


these properties. Heavy emphasis is placed on the pros and  cons of homeowner	


associations, including ?condo commando? members who seek to  take charge of	


the ?mini-democracy? members.	


8. ?Who Says You Can?t Buy a Home?? by David  Reed (AMACOM Publishing, New	


York), $17.95, 182 pages. This mortgage-broker author is  on the side of home	


buyers and real estate agents as he explains how mortgage  lenders look at	


borrowers in this ?tell all? book.? ?Anyone with steady income,  no matter how	


bad their credit rating, or even with no credit, can find a  mortgage to buy a	


home,? the author reveals.	


9. ?Confessions of a Real Estate Entrepreneur,?  by James A. Randel	


(McGraw-Hill, New  York), $29.95, 256 pages. This book?s theme is ?add  	


  value? to	


real estate, whether you invest in raw land, houses, run-down factory   	


buildings	


with rezoning potential, or fixer-upper apartments and offices. The	


self-deprecating author shares his mistakes and his successes, along  	


with his  advice	


to invest with as little of your own cash as possible so profits can be	


maximized. Negotiation strategies are heavily emphasized throughout  	


this unusual	


book.	


10. ?The Reverse Mortgage Advantage,? by Warren  Boroson (McGraw-Hill,  New	


York), $21.95, 169 pages.  Virtually all the key aspects of senior-citizen	


reverse mortgages are thoroughly  explained in this detailed but easy-to-read	


book that emphasizes the potential  pitfalls as well as the major  	


benefits. The	


author shatters the reverse-mortgage  myths, such as ?the bank owns  	


the house,?	


  the supposed high costs, and even the  scary stories of early reverse	


mortgages, which are no longer  possible.	


Honorable  mention	


11. ?Trump: The Best Real Estate Advice I Ever  Received,? by Donald J.	


Trump (Thomas Nelson Publishers-Rutledge Hill Press,  Nashville),  $19.99, 273	


pages. This is the most unusual real estate book of 2006 because it  has 100	


successful real estate investing, brokerage and marketing co-authors   	


(including	


me) who contributed 100 chapters revealing the best realty advice  ever	


received. What do all these realty entrepreneurs have in common (other  	





than  being	


very diverse individuals)? ?Apprentice? Bill Ransic said it best: ?Learn  to	


recognize value.?	


12. ?Find it, Fix it, Flip it!? by Michael  Corbett (Plume Books-Penguin	


Group, New York), $15.00, 323 pages. This author,  host of the TV  	


Extra program ?	


Mansions and Millionaires,? created a technique of  changing a fix-up home?s	


lifestyle from dull routine to upscale, but without  high renovation costs.	


The before-and-after photos are amazing. The ?profit  calculator chart? shows	


readers how to spot the potential profit by purchasing  problem houses and	


correcting drawbacks to add value. This book is unique  because the  	


author shows	


how to add market value by improving the lifestyle of  the buyer.	


13. ?Landlording on Auto-Pilot,? by Mike Butler  (John Wiley and Sons,	


Hoboken, NJ),  $19.95, 190 pages. Both ?old pro? residential landlords and	


beginner novice  property managers will profit from this unusual book  	


about how to	


profitably  manage the tenants in your properties. ?Your tenants are your	


employees? is the  philosophy of the retired, no-nonsense cop author  	


who shares his	


basic belief  that most tenants would own their own homes if they had adequate	


income and good  credit.	


14. ?Two Years to a Million in Real Estate,? by  Matthew A. Martinez	


(McGraw-Hill, New York), $21.95, 182 pages. This is the  success story of an	


ex-dot-com employee who got tired of working long hours at a  great  	


job for 10 years	


and watching his fellow workers lose their jobs. He  accidentally discovered	


real estate?s market-value appreciation, leverage, tax  savings, cash flow,	


reliability and freedom from a 9-to-5 workday. In the  process, he became a	


multimillionaire, and he shows readers how they can have  the same result.	


15. ?Home Buying for Dummies, Third Edition,?  by Eric Tyson and Ray Brown	


(Wiley Publishing, Inc., Indianapolis, IN), $21.99, 328 pages. Because of its	


ultra-complete coverage of virtually every home-buying topic, this	


600,000-copy  best-seller in prior editions is still the best ?how to  	


buy a home? book.	


The  new edition adds extensive coverage of Internet resources for home	


buyers, where  more than 75 percent of today?s buyers begin their quest. This	


ultra-honest book  even takes a few swipes at inept real estate agents  	


who make the	


home-buying  process more difficult than it needs to be.	


© 2006 Naples Daily News and NDN Productions. Published in Naples, Florida,	


USA by the E.W. Scripps  Co.	
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A Memorandum from Rocks-DeHart Public Relations 

 
  
To:                   Scott Fr ank and Andy Heller 
From:               K ati Mey er 
RE:                   Update Memo for Buy Even Lower  
Date:                December 6, 2006 
 



CC:                  Maureen McMahon, Dino Battista, Dottie DeHart 
  
Inman News Features has released an article across the wire that places Buy Even 
Lower  at #3 in the Bob Bruss 10 Best Real Estate Books of 2006  list! Inman News 
Features is a syndicated real estate news service based in the San Fr ancisco Ba y area. 
It reports on residential and commercial real estate, including mark et trends, emerging 
technologies and news for homebuy ers and sellers. Its editorial content is licensed to 
over 250 newspapers and 50,000 W eb sites. 
  
Chicago Tribune r an the Inman/Bruss article in its December 1, 2006 edition. F or y our 
convenience, I ha ve pasted the article below . Chicago Tribune is a daily newspaper in 
Chicago , IL. It has a circulation of 576,132. 
  
From the October 23, 2006 Update  
Elizabeth W eintr aub , W riter for About.com’s Home Site, requested we send her a 
copy of Buy Even Lower and a book scan for a future article. She said she will be sure 
to send us a link to the article as soon as it is posted. About.com is an Internet News 
Service that pro vides a network of sites compiled b y compan y-certified subject 
specialists. The guides create en vironments where visitors ma y feel welcomed and trust  
what their searches turn up for them. It receiv es appro ximately 31,058,716 Visitors per  
Month. 
Update  
About.com’s Home Site r an a review of Buy Even Lower  on December 1, 2006. F or 
your con venience, I ha ve pasted a cop y of the review below or y ou can view it at the 
following link: http://homebuying.about.com/od/in vestmentproperties/qt/
BuyEv enLower .htm <http://homebuying.about.com/od/in vestmentproperties/qt/
BuyEv enLower .htm>  
  
Bradenton Herald r an the Bruss/ Inman News 10 Best R eal Estate Books list in its 
Sunda y, December 3, 2006 edition. F or y our con venience, I ha ve pasted the column 
below , or y ou can view it online at the following link: http://www .br adenton.com/mld/
br adenton/living/home/16131852.htm?source=rss&channel=br adenton_home <http://
www .br adenton.com/mld/br adenton/living/home/16131852.htm?
source=rss&amp;channel=br adenton_home> . Bradenton Herald is a daily 
newspaper in Sar asota, FL. It has a Sunda y circulation of 47,578. 
  
Naples Daily News ran the Bruss/ Inman News list in its December 3, 2006 
edition. For your convenience, I have pasted the column below, or you can 
view it online at: http://www.naplesnews.com/news/2006/dec/03/
robert_bruss_10_best_real_estate_books_2006/ . Naples Daily News is a daily  
newspaper in Naples, FL. It has a circulation of 46,949. 
  
  

  



 <aoldb://mail/>  
December 1, 2006  

Chicago Final Edition 
 

10 best real estate books  
 
BYLINE:  Robert Bruss, Inman News 
 
SECTION:  YOUR PLACE; Z ONE C; Pg. 9 
 
LENGTH:  887 words 
 
Each week I read and review at least one new real estate book. A t the end of each y ear, 
it is m y honor to select from these 52 books the "top 10" real estate books. 2006 w as 
an especially difficult y ear to select the best because there were so man y new , high-
qualit y realt y books.Here are the 10 best real estate books of 2006: 1 "T rump- Style 
Negotiation" b y George R oss (John Wiley and Sons, $24.95). This book offers insights 
into Donald J .  
Trump's big-thinking negotiation st yle, which lea ves the contr act details to his trusted 
adviser , George R oss. Only serious real estate buy ers, sellers, real estate agents and 
investors will study this well- written book that rev eals negotiation tactics not found 
elsewhere, illustr ated with man y actual examples from T rump acquisitions.2 "The 
Automatic Millionaire Homeowner" b y Da vid Bach (Broadw ay Books, $19.95). If y ou 
could read only one real estate book, whether y ou are a renter considering a home 
purchase, a current homeowner , a seasoned realt y in vestor or a real estate agent, this 
is the book for y ou because it shows how home ownership can lead to wealth. The 
book's two themes are a) renters can become millionaires b y in vesting in their first 
house or condo and b) that residence can become the foundation for a better home or 
more in vestment propert y in future y ears.3 " Buy Even Lower " b y Scott Fr ank and 
Andy Heller (K aplan Publishing Co ., $18.95). Aimed at real estate in vestors and sales 
agents, this book, b y two full-time corpor ate ex ecutiv es and part -time realt y in vestors, 
shows how they buy single-family houses at targeted below -mark et prices and then 
either buy and hold, buy and flip or (their fa vorite) buy and lease-purchase. The 
authors fa vor "ugly and a wful" three-bedroom, two-bathroom houses in middle-income 
neighborhoods.4 "R eal Estate Debt Can Mak e You Rich" b y Stev e Dexter (McGr aw-Hill, 
$21.95). The two audiences for this book, which explains wh y real estate debt is good, 
are a) home buy ers and realt y agents who w ant to understand the inner -workings of 
the mortgage industry and b) in vestors who need to know how "good debt" can be 
created to maximiz e realt y profits. The mortgage-brok er author rev eals how a voiding 
"inexperienced and inept loan hacks" can lead to the best mortgages to buy a home or 
investment propert y. The book includes the best compilation of real estate W eb sites 
available.5 "Bubbles, Booms and Busts; Mak e Money in An y Real Estate Mark et" b y 
Blanche Ev ans (McGr aw-Hill, $16.95). This well-researched and up-to-date book 
explains the signals of local rising, falling or neutr al local home sales mark ets and how 



to profit in an y situation if y ou tak e a long-term perspectiv e on home sales. "Ex cept for 
local economic shocks, lik e the collapse or exit of a major emplo yer, home prices 
nation wide ha ve not gone down since the Great Depression," the author reminds 
readers.6 "Success as a R eal Estate Agent for Dummies" b y Dirk Z eller (Wiley 
Publishing Co ., $21.99). Whether y ou are a new real estate agent, a longtime "old pro" 
agent or an individual thinking about becoming an agent, this basic book b y a real 
estate coach explains what is in volv ed in selling real estate for sales commissions, how 
to manage sales time profitably and how to get started fast b y contacting expired 
listings and "for sale b y owners." The book includes an in valuable list of W eb sites for 
agents plus the author's advice on how to gain competitiv e adv antages b y obtaining a 
"slice of the mark et."7 "Ev erything Y ou Need to Know Before Buying a Co-Op , Condo or 
Townhouse" b y K en Roth (AMACOM Publishing, $18.95). The real estate attorney author  
shares his man y legal and real-life personal experiences, so readers don't mak e costly 
mistak es when buying into these properties and their lifest yle. Hea vy emphasis is 
placed on the pros and cons of homeowner associations, including "condo commando" 
members who seek to tak e charge of the "mini-democr acy" members.8 "Who Sa ys You 
Can't Buy a Home!" b y Da vid R eed (AMACOM Publishing, $17.95). This mortgage-
brok er author is on the side of home buy ers and real estate agents as he explains how 
mortgage lenders look at borrowers in this tell- all book. "An yone with steady income, 
no matter how bad their credit r ating, or ev en with no credit, can find a mortgage to 
buy a home," the author rev eals.9 "Confessions of a R eal Estate Entrepreneur" b y 
James A. R andel (McGr aw-Hill, $29.95). This book's theme is how to add v alue to a real  
estate in vestment, whether y ou in vest in r aw land, houses, run-down factory buildings 
with rez oning potential or fix er -upper apartments and offices. The self -deprecating 
author shares his mistak es and his successes, along with his advice to in vest with as 
little of y our own cash as possible so profits can be maximiz ed. Negotiation str ategies 
are hea vily emphasiz ed throughout this unusual book.10 "The R everse Mortgage 
Adv antage" b y W arren Boroson (McGr aw-Hill, $21.95). Virtually all the k ey aspects of 
senior -citiz en rev erse mortgages are thoroughly explained in this detailed but easy -to-
read book that emphasiz es the potential pitfalls as well as the major benefits. The 
author shatters the rev erse-mortgage m yths, such as "the bank owns the house," the 
supposed high costs and ev en the scary stories of early rev erse mortgages, which are 
no longer possible. 
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How to Buy Rentals for Less Money - Book Review  
  
From Elizabeth W eintr aub  <http://homebuying.about.com/mbiopage.htm> , 
Your Guide to Home Buying / Selling  <aoldb://mail/> . 
FREE Newsletter . Sign Up Now!  <http://homebuying.about.com/gi/pages/mmail.htm>  
  



Six Golden Keys to Buy Even Lower  
It sounds easy , and it man y w ays it is easy to buy rentals for ev en less than y ou would 
imagine. A uthors Scott Fr ank and Andy Heller ha ve written a cour ageous book for real 
estate in vestors: Buy Ev en Lower . They follow the initial premise that I ha ve been 
propounding for y ears, and that is the time to mak e money in real estate is when y ou 
buy .  

Three Basic Strategies   
The authors propose that each in vestment str ategy in volv es a v ariable in vestor 
discount, and it is true. When I listed a r at -infested, urine-soak ed house, which w as in a 
state of total deterior ation, the sellers needed to propose a price that would attr act the 
type of buy er who would purchase a house lik e this.  
 
This house would not be purchased b y an owner occupant, regardless of the price. It 
would be bought b y an in vestor , and the price had to be low enough to build in an 
investor discount for putting up with the rehab hassle.  
 
  
 
The sellers agreed with that str ategy , and it sold within z ero da ys on mark et.  
Discount for Buy and Flip   

This  str ategy in volv es buying at 20% to 30% less than mark et v alue and selling ¥
at  top dollar .  
It's  riskier for the in vestor due to carrying costs.  ¥
In ventory  of properties to choose from is limited. ¥

Discount for Buy and Hold   
Cash  flow is the name of the game.  ¥
Useful  for long-term profits.  ¥
Discounts  r ange from 5% to 10%. ¥

Discount for Buy and Lease/Purchase Strategy   
 
!   This is the author's fa vorite str ategy because it eliminates man y of the dr awbacks to 
Buy & Flip or Buy & Hold and offers discounts of 10 to 20%.  
 
!   It emplo ys the "renting to own" method.  
 
!   This method tr ansfers all repair and maintenance to the purchaser , while reserving 
appreciation benefits.  

Six Golden Keys to Buy Even Lower  
The authors ha ve dev eloped what they call Six Golden K eys to buying rental propert y 
and making a profit. I'm going to tell y ou what they are because it's not a secret. It's 
solid advice. The secret is in what y ou do with this information, and for that y ou'll ha ve 
to read the book. I can't tell y ou ev erything!  
 



GOLDEN KEY 1 - Determine Your Minimum Investor Discount  
 
GOLDEN KEY 2 - Define Good Properties  
 
GOLDEN KEY 3 - Find Good Properties  
 
GOLDEN KEY 4 - Determine Maximum Purchase Price  
 
GOLDEN KEY 5 - Write Strong Offers   
 
GOLDEN KEY 6 - Negotiate Well  
 
In the ensuing chapters, y ou'll find a series of great examples that explain exactly how 
the authors learned from their own mistak es, how to profit from foreclosure sales and 
the dr awbacks to pursuing them, and wh y y ou should concentr ate on buying 
preforeclosures and post -foreclosures, called REOs for "real estate owned, o ver 
purchasing foreclosures on the courthouse steps.  
 
They claim that buying foreclosures is difficult because of unknown liens such as tax 
liens that could be assessed; howev er, in m y experience, finding tax liens is a fairly 
simply process, and they are not hidden a way in a secret v ault or an ything lik e that. If 
you don't ha ve Internet access, y ou can probably just call the assessor's office and 
inquire.  
 
Included in the book are sample forms and sample v erbiage that y ou could use to dr aw 
up an offer to purchase. If I were y ou, I would use a standard form that is acceptable in  
your locale or ask a real estate la wy er or R ealtor to dr aw up a contr act for y ou before I 
would use the author's forms. They contain v erbiage that is not acceptable in all states,  
such as clauses to hold the earnest money deposit in an interest bearing account. In 
some states, maintaining interest -bearing accounts for good faith deposits at a 
brok erage are against the la w.  
 
Frank and Heller also sa y that "most loans allow y ou to lock in the terms for 60 da ys," 
and they advise locking y our loan before locating the propert y. My experience is most 
loans do not let y ou lock in a r ate before y ou name the propert y, and they don't do it 
for 60 da ys without an additional fee to the borrower .  
 
Basically , the authors sa y y ou should pick a plan and stick to y our plan, no matter what, 
and I wholeheartedly agree. The o verall qualit y of the advice and information in this 
book is ex cellent. I highly recommend it.  
 
  
 
Buy Even Lower, ©2006 by Scott Frank and Andy Heller. Published by Kaplan 



Publishing. Paperback. 245 pages  
 
  
  
Bruss' picks for the 10 best real estate books of 2006 
 
Posted on Sun, Dec. 03, 2006  
 
Each week I read and review at least one new real estate book. A t the end of each y ear, 
it is m y honor to select from these 52 books the "top 10" real estate books. 2006 w as 
an especially difficult y ear to select the best because there were so man y new , high-
qualit y realt y books. 
 
All of these ex cellent real estate books are a vailable in stock or b y special order at local 
bookstores, public libr aries, and www .Amaz on.com  <http://www .amaz on.com/> . 
 
¥ "Trump- Style Negotiation," b y George R oss (John Wiley and Sons, Hobok en, NJ), 
$24.95, 259 pages. This unique book offers insights into Donald J . Trump's big-thinking 
negotiation st yle, which lea ves the contr act details to his trusted adviser , George R oss. 
Only serious real estate buy ers, sellers, real estate agents and in vestors will study this 
extremely well- written book that rev eals negotiation tactics not found elsewhere, 
illustr ated with man y actual examples from T rump acquisitions. 
 
¥ "The A utomatic Millionaire Homeowner ," b y Da vid Bach (Broadw ay Books, New Y ork), 
$19.95, 244 pages. If y ou could read only one real estate book, whether y ou are a 
renter considering a home purchase, a current homeowner , a seasoned realt y in vestor 
or a real estate agent, this is the book for y ou because it shows how home ownership 
can lead to wealth. The book's two themes are (a) renters can become millionaires b y 
investing in their first house or condo and (b) that residence can become the foundation  
for a better home or more in vestment propert y in future y ears. 
 
¥ "Buy Ev en Lower ," b y Scott Fr ank and Andy Heller (K aplan Publishing Co ., Chicago) 
$18.95, 238 pages. Aimed at real estate in vestors and real estate sales agents, this 
book, b y two full-time corpor ate ex ecutiv es and part -time realt y in vestors, shows how 
they buy single-family houses at targeted below -mark et prices and then either buy and 
hold, buy and flip , or (their fa vorite) buy and lease-purchase. The authors fa vor "ugly 
and a wful" three-bedroom, two-bathroom houses in middle-income neighborhoods. 
 
¥ "Real Estate Debt Can Mak e You Rich," b y Stev e Dexter (McGr aw-Hill, New Y ork), 
$21.95, 156 pages. The two audiences for this book, which explains wh y real estate 
debt is good, are (a) home buy ers and realt y agents who w ant to understand the inner -
workings of the mortgage industry and (b) in vestors who need to know how "good 
debt" can be created to maximiz e realt y profits. The mortgage-brok er author rev eals 
how a voiding "inexperienced and inept loan hacks" can obtain the best mortgages to 



buy a home or in vestment propert y. The book includes the best compilation of real 
estate W eb sites a vailable. 
 
¥ "Bubbles, Booms, and Busts; Mak e Money in An y Real Estate Mark et," b y Blanche 
Evans (McGr aw-Hill, New Y ork), $16.95, 167 pages. This extremely well-researched and  
up-to-date book explains the signals of local rising, falling or neutr al local home sales 
mark ets, and how to profit in an y situation if y ou tak e a long-term perspectiv e on home 
sales. "Ex cept for local economic shocks, lik e the collapse or exit of a major emplo yer, 
home prices nation wide ha ve not gone down since the Great Depression," the author 
reminds readers. 
 
¥ "Success as a R eal Estate Agent for Dummies," b y Dirk Z eller (Wiley Publishing Co ., 
Indianapolis, IN), $21.99, 350 pages. Whether y ou are a new real estate agent, a 
longtime "old pro" agent or an individual thinking about becoming an agent, this basic 
book b y a real estate "coach" explains what is in volv ed in selling real estate for sales 
commissions, how to use sales time management profitably , and how to get started fast  
by contacting expired listings and "for sale b y owners." The book includes an in valuable 
list of W eb sites for realt y agents plus the author's advice how to gain competitiv e 
adv antages. 
 
¥ "Ev erything Y ou Need to Know Before Buying a Co-Op , Condo , or T ownhouse," b y K en 
Roth (AMACOM Publishing, New Y ork), $18.95, 197 pages. The real estate attorney 
author shares his man y legal and real-life personal experiences so readers don't mak e 
costly mistak es when buying into the unique lifest yle of these properties. Hea vy 
emphasis is placed on the pros and cons of homeowner associations. 
 
¥ "Who Sa ys You Can't Buy a Home?" b y Da vid R eed (AMACOM Publishing, New Y ork), 
$17.95, 182 pages. This mortgage-brok er author is on the side of home buy ers and real 
estate agents as he explains how mortgage lenders look at borrowers in this "tell all" 
book." "An yone with steady income, no matter how bad their credit r ating, or ev en with 
no credit, can find a mortgage to buy a home," the author rev eals. 
 
¥ "Confessions of a R eal Estate Entrepreneur ," b y James A. R andel (McGr aw-Hill, New 
York), $29.95, 256 pages. This book's theme is "add v alue" to real estate, whether y ou 
invest in r aw land, houses, run-down factory buildings with rez oning potential, or fix er -
upper apartments and offices. The self -deprecating author shares his mistak es and his 
successes, along with his advice to in vest with as little of y our own cash as possible so 
profits can be maximiz ed. 
 
¥ "The R everse Mortgage Adv antage," b y W arren Boroson (McGr aw-Hill, New Y ork), 
$21.95, 169 pages. Virtually all the k ey aspects of senior -citiz en rev erse mortgages are 
thoroughly explained in this detailed but easy -to-read book that emphasiz es the 
potential pitfalls as well as the major benefits. The author shatters the rev erse-
mortgage m yths, such as "the bank owns the house," the supposed high costs, and 



even the scary stories of early rev erse mortgages, which are no longer possible. 
 
Robert J . Bruss may be reached at 251 Park Road, Burlingame, CA 94010 or online at 
www.bobbruss.com  <http://www.bobbruss.com/> .  
 
Honor able mention 
 
¥ "Trump: The Best R eal Estate Advice I Ev er R eceiv ed," b y Donald J . Trump (Thomas 
Nelson Publishers-R utledge Hill Press, Nash ville), $19.99, 273 pages. This is the most 
unusual real estate book of 2006 because it has 100 successful real estate in vesting, 
brok erage and mark eting co- authors (including me) who contributed 100 chapters 
rev ealing the best realt y advice ev er receiv ed. What do all these realt y entrepreneurs 
have in common (other than being v ery div erse individuals)? "Apprentice" Bill R ansic 
said it best: "Learn to recogniz e v alue." 
 
¥ "Find it, Fix it, Flip it!" b y Michael Corbett (Plume Books-P enquin Group , New Y ork), 
$15.00, 323 pages. This author , host of the TV Extr a progr am "Mansions and 
Millionaires," created a technique of changing a fix -up home's lifest yle from dull routine 
to upscale, but without high reno vation costs. The before- and- after photos are 
amazing. The "profit calculator chart" shows readers how to spot the potential profit b y 
purchasing problem houses and correcting dr awbacks to add v alue. This book is unique 
because the author shows how to add mark et v alue b y impro ving the lifest yle of the 
buy er. 
 
¥ "Landlording on A uto-Pilot," b y Mik e Butler (John Wiley and Sons, Hobok en, NJ), 
$19.95, 190 pages. Both "old pro" residential landlords and beginner no vice propert y 
managers will profit from this unusual book about how to profitably manage the tenants 
in y our properties. "Y our tenants are y our emplo yees" is the philosoph y of the retired, 
no-nonsense cop author who shares his basic belief that most tenants would own their 
own homes if they had adequate income and good credit. 
 
¥ "Two Years to a Million in R eal Estate," b y Matthew A. Martinez (McGr aw-Hill, New 
York), $21.95, 182 pages. This is the success story of an ex -dot -com emplo yee who got  
tired of working long hours at a great job for 10 y ears and w atching his fellow work ers 
lose their jobs. He accidentally disco vered real estate's mark et -value appreciation, 
lev erage, tax sa vings, cash flow , reliabilit y and freedom from a 9-to-5 workda y. In the 
process, he became a multimillionaire, and he shows readers how they can ha ve the 
same result. 
 
¥ "Home Buying for Dummies, Third Edition," b y Eric T yson and R ay Brown (Wiley 
Publishing, Inc. , Indianapolis, IN), $21.99, 328 pages. Because of its ultr a-complete 
coverage of virtually ev ery home-buying topic, this 600,000-cop y best -seller in prior 
editions is still the best "how to buy a home" book. The new edition adds extensiv e 
coverage of Internet resources for home buy ers, where more than 75 percent of toda y's 



buy ers begin their quest. This ultr a-honest book ev en tak es a few swipes at inept real 
estate agents who mak e the home-buying process more difficult than it needs to be. 
 
  
Robert Bruss: The 10 best real estate books of 2006  
By Robert Bruss 
 
Sunda y, December 3, 2006 
 
Each week I read and review at least one new real estate book. A t the end of each y ear, 
it is m y honor to select from these 52 books the Òtop 10Ó real estate books. 2006 w as 
an especially difficult y ear to select the best because there were so man y new , high-
qualit y realt y books. 
 
All of these ex cellent real estate books are a vailable in stock or b y special order at local 
bookstores, public libr aries, and www .Amaz on.com. Here are the 10 best real estate 
books of 2006, plus fiv e Honor able Mentions: 
 
1. ÒTrump- Style Negotiation, Ó by George R oss (John Wiley and Sons, Hobok en, NJ), 
$24.95, 259 pages. This unique book offers insights into Donald J . TrumpÕs big-thinking 
negotiation st yle, which lea ves the contr act details to his trusted adviser , George R oss. 
Only serious real estate buy ers, sellers, real estate agents and in vestors will study this 
extremely well- written book that rev eals negotiation tactics not found elsewhere, 
illustr ated with man y actual examples from T rump acquisitions. 
 
2. ÒThe Automatic Millionaire Homeowner ,Ó by Da vid Bach (Broadw ay Books, New Y ork), 
$19.95, 244 pages. If y ou could read only one real estate book, whether y ou are a 
renter considering a home purchase, a current homeowner , a seasoned realt y in vestor 
or a real estate agent, this is the book for y ou because it shows how home ownership 
can lead to wealth. The bookÕ s two themes are (a) renters can become millionaires b y 
investing in their first house or condo and (b) that residence can become the foundation  
for a better home or more in vestment propert y in future y ears. 
 
3. ÒBuy Ev en Lower ,Ó by Scott Fr ank and Andy Heller (K aplan Publishing Co ., Chicago) 
$18.95, 238 pages. Aimed at real estate in vestors and real estate sales agents, this 
book, b y two full-time corpor ate ex ecutiv es and part -time realt y in vestors, shows how 
they buy single-family houses at targeted below -mark et prices and then either buy and 
hold, buy and flip , or (their fa vorite) buy and lease-purchase. The authors fa vor Òugly 
and a wfulÓ three-bedroom, two-bathroom houses in middle-income neighborhoods. 
 
4. ÒReal Estate Debt Can Mak e You Rich, Ó by Stev e Dexter (McGr aw-Hill, New Y ork), 
$21.95, 156 pages. The two audiences for this book, which explains wh y real estate 
debt is good, are (a) home buy ers and realt y agents who w ant to understand the inner -
workings of the mortgage industry and (b) in vestors who need to know how Ògood 



debt Ó can be created to maximiz e realt y profits. The mortgage-brok er author rev eals 
how a voiding Òinexperienced and inept loan hacksÓ can obtain the best mortgages to 
buy a home or in vestment propert y. The book includes the best compilation of real 
estate W eb sites a vailable. 
 
5. ÒBubbles, Booms, and Busts; Mak e Money in An y Real Estate Mark et,Ó by Blanche 
Evans (McGr aw-Hill, New Y ork), $16.95, 167 pages. This extremely well-researched and  
up-to-date book explains the signals of local rising, falling or neutr al local home sales 
mark ets, and how to profit in an y situation if y ou tak e a long-term perspectiv e on home 
sales. ÒExcept for local economic shocks, lik e the collapse or exit of a major emplo yer, 
home prices nation wide ha ve not gone down since the Great Depression, Ó the author 
reminds readers. 
 
6. ÒSuccess as a R eal Estate Agent for Dummies, Ó by Dirk Z eller (Wiley Publishing Co ., 
Indianapolis, IN), $21.99, 350 pages. Whether y ou are a new real estate agent, a 
longtime Òold proÓ agent or an individual thinking about becoming an agent, this basic 
book b y a real estate ÒcoachÓ explains what is in volv ed in selling real estate for sales 
commissions, how to use sales time management profitably , and how to get started fast  
by contacting expired listings and Òfor sale b y owners. Ó The book includes an in valuable 
list of W eb sites for realt y agents plus the author Õs advice how to gain competitiv e 
adv antages b y obtaining a Òslice of the mark et.Ó 
 
7. ÒEverything Y ou Need to Know Before Buying a Co-Op , Condo , or T ownhouse, Ó by 
Ken Roth (AMACOM Publishing, New Y ork), $18.95, 197 pages. The real estate attorney  
author shares his man y legal and real-life personal experiences so readers donÕ t mak e 
costly mistak es when buying into the unique lifest yle of these properties. Hea vy 
emphasis is placed on the pros and cons of homeowner associations, including Òcondo 
commandoÓ members who seek to tak e charge of the Òmini-democr acyÓ members. 
 
8. ÒWho Sa ys You CanÕt Buy a Home?Ó b y Da vid R eed (AMACOM Publishing, New Y ork), 
$17.95, 182 pages. This mortgage-brok er author is on the side of home buy ers and real 
estate agents as he explains how mortgage lenders look at borrowers in this Òtell allÓ 
book. Ó ÒAnyone with steady income, no matter how bad their credit r ating, or ev en with 
no credit, can find a mortgage to buy a home, Ó the author rev eals. 
 
9. ÒConfessions of a R eal Estate Entrepreneur ,Ó by James A. R andel (McGr aw-Hill, New 
York), $29.95, 256 pages. This bookÕ s theme is Òadd v alueÓ to real estate, whether y ou 
invest in r aw land, houses, run-down factory buildings with rez oning potential, or fix er -
upper apartments and offices. The self -deprecating author shares his mistak es and his 
successes, along with his advice to in vest with as little of y our own cash as possible so 
profits can be maximiz ed. Negotiation str ategies are hea vily emphasiz ed throughout 
this unusual book. 
 
10. ÒThe R everse Mortgage Adv antage, Ó by W arren Boroson (McGr aw-Hill, New Y ork), 



$21.95, 169 pages. Virtually all the k ey aspects of senior -citiz en rev erse mortgages are 
thoroughly explained in this detailed but easy -to-read book that emphasiz es the 
potential pitfalls as well as the major benefits. The author shatters the rev erse-
mortgage m yths, such as Òthe bank owns the house, Ó the supposed high costs, and 
even the scary stories of early rev erse mortgages, which are no longer possible. 
 
Honorable mention  
 
11. ÒTrump: The Best R eal Estate Advice I Ev er R eceiv ed,Ó by Donald J . Trump (Thomas 
Nelson Publishers-R utledge Hill Press, Nash ville), $19.99, 273 pages. This is the most 
unusual real estate book of 2006 because it has 100 successful real estate in vesting, 
brok erage and mark eting co- authors (including me) who contributed 100 chapters 
rev ealing the best realt y advice ev er receiv ed. What do all these realt y entrepreneurs 
have in common (other than being v ery div erse individuals)? Ò ApprenticeÓ Bill R ansic 
said it best: ÒLearn to recogniz e v alue. Ó 
 
12. ÒFind it, Fix it, Flip it! Ó by Michael Corbett (Plume Books-P enguin Group , New Y ork), 
$15.00, 323 pages. This author , host of the TV Extr a progr am ÒMansions and 
Millionaires, Ó created a technique of changing a fix -up homeÕs lifest yle from dull routine 
to upscale, but without high reno vation costs. The before- and- after photos are 
amazing. The Òprofit calculator chart Ó shows readers how to spot the potential profit b y 
purchasing problem houses and correcting dr awbacks to add v alue. This book is unique 
because the author shows how to add mark et v alue b y impro ving the lifest yle of the 
buy er. 
 
13. ÒLandlording on A uto-Pilot, Ó by Mik e Butler (John Wiley and Sons, Hobok en, NJ), 
$19.95, 190 pages. Both Òold proÓ residential landlords and beginner no vice propert y 
managers will profit from this unusual book about how to profitably manage the tenants 
in y our properties. ÒY our tenants are y our emplo yeesÓ is the philosoph y of the retired, 
no-nonsense cop author who shares his basic belief that most tenants would own their 
own homes if they had adequate income and good credit. 
 
14. ÒTwo Years to a Million in R eal Estate, Ó by Matthew A. Martinez (McGr aw-Hill, New 
York), $21.95, 182 pages. This is the success story of an ex -dot -com emplo yee who got  
tired of working long hours at a great job for 10 y ears and w atching his fellow work ers 
lose their jobs. He accidentally disco vered real estateÕ s mark et -value appreciation, 
lev erage, tax sa vings, cash flow , reliabilit y and freedom from a 9-to-5 workda y. In the 
process, he became a multimillionaire, and he shows readers how they can ha ve the 
same result. 
 
15. ÒHome Buying for Dummies, Third Edition, Ó by Eric T yson and R ay Brown (Wiley 
Publishing, Inc. , Indianapolis, IN), $21.99, 328 pages. Because of its ultr a-complete 
coverage of virtually ev ery home-buying topic, this 600,000-cop y best -seller in prior 
editions is still the best Òhow to buy a homeÓ book. The new edition adds extensiv e 



coverage of Internet resources for home buy ers, where more than 75 percent of toda yÕs 
buy ers begin their quest. This ultr a-honest book ev en tak es a few swipes at inept real 
estate agents who mak e the home-buying process more difficult than it needs to be. 
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